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VPIsystems Proprietary

VPIsystems Corporate

pbal Leadership
200 university partners, 1 technical paper per week
70 commercial customers

eY OEM, Manufacturing and SI partners include Siemens,
cordla IBM, HP, Fujitsu, Cisco, NEC, Huawei, LoglcaCM

5 global offices, >110 employees
t Advanced Technology

Software develoBment and product support in North Ame

EA, and Asia/Pacific usmﬁ optimal combination of Micro
NET and J2EE software technologies in a distributed proce
MF NGOSS architecture

orld- leadmghphotonic and network design and optimizati
algorithm technologists from Bell Labs, Deutsche Telekom
elstra, TRlabs and Siemens

ture backed private company - Holmdel, NJ

echno Venture Management, Siemens Venture Capital, Ci
artners, Core Capital Partners




VPIsystems Product !

ssing the current market demand for a single centre
that provides clarity for the entire network

ar solution that grows with the customers demands
an System incorporates all of the existing VPIsyste
ts into a single system with a common database, ¢
astructure, and common work flow

an is THE planning system for all network planning
ements - cross domain - cross technology

Et Strategy Roadmap for all OnePlan Modules unde
ion and implementation

ONE NETWORK - ONE PLAN

VPI’s OnePlan syster

EoS, EoW, RPR, EoM, IP/MPLS
ATM/FR Optical TDM/SS7,

Services

VPIserviceMaker

Eiberpel VPIserviceMaker

VPlaccessMaker IP/MPLS Voice

VPIserviceMaker !
ATM/FR VPIserviceMaker

Signaling
VPItransportMaker

VPI OnePLAN Server
Collaborative Working Platform

Layer 1 ‘ Layer 2 ‘ Layer 3 ‘Service

I” eployment: each module with its own benefits and payback




Deployment His

ingle Module / OSS play
Bell Canada (Server + 1 Module)
Global Crossing (Transport network optimizatic
Vodafone / Lucent (Transport network optimiz
AT&T Wireless (Transport/LL optimization)

ulti-Module / OSS play
British Telecom (Server +TPM + SM + AM)
Telstra (Server + TPM + SM + AM)

e network revenue potential

“ lead times between to activate services faster

or network utilization

late price-elasticity curves for current and new services

venue from new services

)y new technologies faster

‘ more customer with better planned networks

e network operational and capital expenditures
ize the network to provide more services to more customer:

network infrastructure funds in a more cost-optimized ma
pate new service demands and timing of these new service
e operational, systems, and support expenditure

d eka common platform to store and communicate metrics abi
or

mline processes and procedures
goals and objectives for the entire organization




Value Propositi ‘1

-Sized Network with Right Technology Mi

parency on Network Infrastructure Acti

er Product Launches
oved Network Resiliency
2r Service Activation
ation Intelligence

Efficient Processes and Procedures

Value Propositic

CSPs to be more competitive and agile to s

rvices in a cost optimized manner

e access to network / planning data across b
unctions, and processes

ent comprehensive business processes that c
e, and understand the network

e time, cost, and reliability advantages from
sing as opposed to building system

lar to support full set or selected subset of |

and technologies
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